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Catalog Management: 
A Better Way 



What does  

do? 



Cross Media  
Publishing 

Supplier Product and 
Service Catalog 
Management 

Price and Master Data 
Management 

It‘s what we do 

Multi-Channel Commerce 
Procurement 
Solutions and 
Integrations 

Product  
Information Management 



jCatalog Customers 
 
Companies in Oil & Gas using jCatalog 
Schlumberger 
BP 
Halliburton 
Total, 
and many others… 





 Category Expansion 

  Expand the effectiveness of the purchasing platform by increasing 

the number of supported categories (avoid costly free text orders) 

 Increase Transparency 

 Improve transparency of products, services & associated prices – 

get users what they need more quickly 

 Invoice Compliance 

 Increase Invoice Compliance to Negotiated contracts 

 Automate and standardize 

 Automate and standardize processes to avoid costly manual and 

inefficient processes 

Key Goals of Great Catalog 
Solutions 



The Catalogue Bar Stool 

Thank you! 
 

Catalogue 
Management 

Acquire 

Manage 
Find 

Distribute 



Enable Multiple Catalogue Types 

1 

Traditional 
Focus 

Supplier Catalogs 

Standard products and 

prices 

Technical Data Product and 
Services Catalogs 
--------------------- 

Different 
Categories require 

different data types 

Quoted Items 

Forms Based Ordering 

Requisitioning complex 

goods and services 

 

Buyer Resources 

Buyer Contracts 

Stock/Master Items 

Internal Products and 

Services 

 

Packages 

Kits and Bundles 

Bills of Materials 

Configurable Items 

 

External Catalogs 
Access to  

-roundtrp/punchout sites  
-external configurators 

-federated search 
 



Gathering and Distributing 
Product Information 





How does  

help herd your cats… 



 Acquire Product and Price Data 

 Supplier Portal 

 Business Partners Data Enrichment 

 Internal Data Integration 

 Internal Organization Assortments & Views 

Acquire & Distribute Product 
Data 



Back to the Future 
of Transaction Networks 
 



Acquire: 
Product Information Supply Chain 

 Collaboration 

 Transformation 

 Automation 

 



Supplier Portal 

Collaboration 

Relationships with manufacturers and suppliers 

 

 Multi-Supplier and Multi-Organization Portal for data import and export 

 Multi-format import and export 

 Dashboard and data widgets provide quick overviews of catalog activity 
with trading partners 



Trading Partner Master Data 
Profile 

 

Data Source and Target Profiles 

Default trading partner profiles automate data 

transformation and business rule application 

Default mappings 

Catalog & Price versioning 

 jCatalog scaled (multithreads, catalog DB, DB Cluster) 



Trading Partner Processing 
Profile 



Catalogue Dashboards 



Catalogue Dashboards 



Let your Catalog Solution be 

Your Standards Bearer 



Conversions, 

Mapppings, 

Standardization, 

UOMs, 

Classifications, 

Formats, etc.  



Best Practice Catalog Processing 

Lieferanten 

Bestellung 

Invoice/Credit Note 

Anfragen, RFQs 

Excel, CSV, BMEcat, .. 

Excel, CSV 

jCO 

Supplier 
Catalogs 

& 
Price Files 

Error Reporting 

Catalog approval/rejection 

Global Rules Supplier/Buyer Specific Rules 



Manager Product 

 



You Data is an Island…and you must protect it! 

Manage Product Data 



 Data Governance 

 Data Quality Management 

 Product Master Data Management 

Manage Product Data 



Catalogue Review Package 



Data Quality Management 



Anatomy of a Catalogue 

Supplier 1 

A B 

catalog 

Supplier 

Products 

Catalog 
 

A B Prices 

Supplier 2 

Supplier 3 

Customer 



Anatomy of a Product 

Product 
number 

112234 

Image Logo.jpg 

Price 55.27 € 

Variant of 112200 

eCl@ss 
36120301 

Motors 

Attribute 

Attribute 

Classification 1 

Relation 

Price 

Contract K01 

Material
number 

BU2-abc 

Attribute 

ERP Class 
44--4445 
Motors 

Classification 2 



Anatomy of Product Relations 

• Accesory 
• Spare 
• Compatibility 
• Replacement 
• Variant 

Reverse Relation 

Product "Engine 
Diesel 120p" 

Product 

"Hoeberger 40cm 
Valve" 



Find Products 

 



 

Find Product Data 















Pushing the Envelope 

 



I’ll do my best not to confuse… 

with… 



…to keep my feet out of the 
clouds 





The future of Catalogue 
Management 

 

Commodity Surcharges, National Health and Safety compliance, 
Qualifications and certifications, Others, Labor, Panel Contracts, etc.  













Commodity Surcharges 

 



Metal Surcharge 



Metal Surcharge 



Product Introduction 

 





 Catalogs are not only products 

 Item Masters represent only a 
part of the story 

 Catalog KPIs can be defined and 
measured  

 Good catalog standards and 
processes can serve to enable 
procurement goals in many 
categories 

 

 

 

 

Presentation Summary 



Changed our Paradigm 

Thank you! 
 

Thank you! 
 


